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One of my goals for my practice is to make sure I distinguish myself from my
competitors by offering the best care possible and unique services to my patients.
That’s why when the time came to add a dry hydrotherapy unit to my facility
HydroMassage was the clear choice.

HydroMassage stood out for a number of reasons. The pressure offered by the
HydroMassage unit was completely unmatched by any of the other units on the
market. Also, the touch screen monitor has been essential to its success in our
practice. With the touch screen, users are put in the driver’s seat by allowing them to
easily control where they want to be massage, how hard they want the pressure, and
the speed they want the jets to move.

On average we have 15 people on the bed each day, and we charge $15 for 7-12
minute sessions. So, apart from making my office stand out, HydroMassage has
provided my office with a consistent new revenue stream from the very first day.
Most medical insurers reimburse us nearly the entire cost for the procedure as well.

My advice to anyone interested in adding a dry hydrotherapy unit to their
practice is to get the best bed available. And that bed, without a doubt, is HydroMassage.
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